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Sales territory workload

Allocate territory work by effort rather than a map label.

Estimate contact and travel effort for a defined territory-period, then compare with available hours. This is
workload planning, not a territory-revenue model.

Inside the worked example

Fictional inputs and outputs from the included workbook. Amounts use one illustrative currency.

Territory and period Area A / month
Activities 20

Required hours 22

Headroom 3

Your purchase would include
The complete guide, an editable .xIsx workbook with 50 prepared rows, the worked example and a decision log.

A coverage-effort scenario, not employee ranking or territory valuation.

Preview only. Buying is not open yet.
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